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ABSTRACT — In the digital age, digital marketing has become a
crucial component of business operations, increasing the demand
for skilled professionals in technology and strategic marketing.
However, the gap between theoretical knowledge and practical
application remains a challenge for students and employers. This
research aims to explore stakeholders' perspectives on the essential
components of a digital marketing curriculum based on the
Outcome-Based Education (OBE) approach, focusing on knowledge,
digital marketing skills, personal characteristics, and ethics. The
findings indicate that key competencies for the job market include
data analytics, social media management, content creation, and
digital advertising. Additionally, soft skills such as problem-solving,
teamwork, and strategic thinking are highly valued. The insights
this recommendations for curriculum

from study provide

development to align with market trends and equip students with the

458

DY NANIT
AnzyInIpaie anviunalulading-giu
NIUNHURIUAT

*Corresponding author achaya@tni.ac.th

necessary skills for real-world applications in the digital marketing

industry.

Keywords — Digital Marketing, Outcome-Based Education,

Digital Marketing Skills, Curriculum Development, Marketing Ethics.
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@WNIIANTG (Tuten & Solomon, 2020)
aaﬁﬂawjlﬁuL’r‘imﬁ’urﬂmmmﬁ%ﬁﬁmﬁ'aLﬁﬂﬂﬁﬁnmmﬂ‘ﬁ
3safiantanisaataluineivas Hard Skill uanninvinme
N1IA8NAAINA (Digital Marketing Skills) ity Soft Skill Laz
Hard Skill Laz@uAMITINUAZITHTTIN (Ethics) Ye1NNNIAANG
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1) Lﬁ'aéwsmmmﬁﬂLﬁmaaﬁﬂs:naumnﬁmﬁumﬁmwujf
wasrinwefsududmiuinminmadaranmanInaaUEweIng
FaImsuadaaausinuldainanuzan
2) Lﬁaﬁﬁ%u@maﬁWfﬂﬁiL?ﬁuf (Learning Outcomes) Va4
%ﬁ'ﬂgmmmmmﬁﬁﬁalﬁaamﬂﬁmﬁ'ﬂummwad Outcome-

Based Education

1. AFdufiwnmsiae

LI MTNLNIBITIUATIN

M3AaNAASYA (Digital Marketing) tuniteluanv3sidnig
wWasuudasegemaisuazdaiites esanmaluladlna 9 LA
wqﬁniswgﬁinﬂﬁw‘“@mﬂﬂmuLLwa@lwas‘uaauvlmi lkaedns
Lm:qsﬁa@i"aamsqﬂmnsﬁ'ﬁmwummsn’lu@humﬁLﬂmzﬁﬂ]”aga,
m3ldUyydledng, mssanisunsanasulavmoanlal uas
mIsaitem s ansnm Lﬂiamjam”ulu@mmqﬂﬁ%ﬁ’a
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WANFaIEUNIAANaAIA M umibuazaadaIiUANdaINT
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(Outcome-Based Education: OBE) tIuna q“nﬁ‘ﬁ"ﬁa vlinangas
FNNTOHAA T MR AT I FUTIONEATINLAINNAINITB
9amWNTIN lauafaiumItinue naawinasouiszaunangas
(Program Learning Outcomes: PLOs) LLag Naﬁwﬁmsﬁmufnﬁu
318971 (Course Learning Outcomes: CLOs) ﬁa:ﬁauﬁaﬁﬂmua:
aaﬁmmfﬁ'i‘hLﬂulunﬂiﬂizﬂﬂumﬁ%Wﬂ%d
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#1uLRe (Stakeholders) ﬁ%mnmﬂgﬁﬁa Hiaznaums dnmsaae
At $nAns wazrignwidn mslesreanudains
PYAIAAAWTIBUAZNTU T A UT a9 IN e (Skill Gap
Analysis) ﬁmhﬂlﬁmmsnaaﬂLLUUMﬁ'ﬂgm'ﬁ'mLﬁmﬁ Hard Skills
w8 Soft Skills a1 laun

1) 61un1u3 (Knowledge) Lilusngrudanvasnisdiiiin
ﬁqsﬁﬁ]'ﬁ'mU‘Lﬁaaﬁnsmmsmwnaqwﬁuaz?}amsﬁumjuLﬂwsmﬂ
IstagnaflszAnEnm MInmadWaIMINNUINAALULAILEUT
LHWNTVIBFUAILAZUINNT (Product-Oriented Marketing) "lﬂgj
msewmﬂﬁaguﬁugnﬁw (Customer-Centric Marketing) Wazn13aa1a
ATuinaaudsnalulad@dsria (Digital-Driven Marketing) Wannns
fagfnnniaaiadasdila laud msutsduaaa (Market
Segmentation), nwsﬁwumn&imﬂmmy (Targeting), LA¥N13279
FURUITUAN (Positioning) Foduumdeildiuagrouninaislu

2ARIRNIIY (Kotler, Keller, Brady, Goodman, & Hansen, 2019)
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wenanit rm‘@mﬂluﬁ%ﬁ;ﬁ’uﬁaamﬁbﬁagaLLa:LﬂﬂIuIaﬁLﬁa
’Emsw:ﬁwqﬁnsmQu‘%‘[nmmmwmwunaqﬂfﬁmm:au N8
ﬁm”umﬁiau@i"amj"ayja (Data-Driven Marketing) tananeiduuuiliiy
d1en lavldiafosfansafiduazTyniszdus (Arificial
Intelligence: Al) tRaanamsniuwa liuasauaziRalsz@nsan
28INIFOFIININITANA ﬁﬂmsmmmﬁaaﬁmmiﬁmﬁums
’Emﬁ:ﬁiayja, s:uuu%ms@nﬁné’uﬁuﬁ WRTNAYNENNTAMALLL
LaWIZYANA Lﬁa@auauaamwﬁaamsmaagu%‘[nﬂvlﬁﬁﬂfu
(Chaffey & Ellis-Chadwick, 2022)

mmj@i"mmmmﬂﬂ'ﬁﬂsaUﬂqwﬁamsa{NLm:%’m:m
mmﬁuw‘"uﬁﬂvugljﬂﬁﬂ (Customer Relationship & Brand Loyalty) E'fid
Wuiassdsaglunisasvanalaidsovlunisuasgn uwada
Asaaaldadszaunisal (Experiential Marketing) L8zN1IA81A
wuUEIU3IN (Engagement Marketing) Lﬂunaqﬂfﬁma‘lﬁumuﬁ
mmsna%ﬁamm;dﬂw”uﬁUQnﬁw"lﬁamaﬂ"aﬁu HNNITARNIAG B
wihlawn@nsswvesduilnalugaddna uazsansndsunagninis
Fomslwimunzauiuudaztaims 1iu nsaaeruladoaiits
(Social Media Marketing) t8snN176 mmmuﬁuﬂgmumﬁ
(Influencer Marketing) %aﬁuwm'ﬂﬁwﬁmv@iamsﬁmﬁula%amaa
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wu‘%‘[nﬂluﬁmﬁu (Solomon, Marshall, & Stuart, 2018)
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2)NNBzN1IAA1AAINa (Digital Marketing Skills)l 1 7 #
walulafddriadunumaaylunsdudiugsfia insznnsaaa
§%¥a (Digital Marketing Skills) nangtdudas i dugnsuinnis
amalumadnfsuazd faunusnuguslnadiuteiniseanlad
(Chaffey & Ellis-Chadwick, 2022) Ynusmaniaunsautseanin
gasUsziannan lawn nnszifanaiia (Technical Skills) Waz
V]“'ﬂwu%aﬂaqwﬂmzmsu’%mi (Strategic & Managerial Skills) 34
Huliauninesnuuy duiiuns uazdiudynagninisaaia
#3na laadeddsz@niaw

2.1) nnwiBanaia (Technical Skills)

2.1.1) mi@m@mum%adﬁaﬁum (Search Engine Marketing:
SEM) waznistAnYszEnsniniiulad (Search Engine
Optimization: SEQ) #inn1saanaddnadasdanuauisalunishs
SEO waz SEM tiawinnsithiisve s iuloduasnisaunision
uNaANBsN LT% Google Ads LAz Bing Ads msitnlanannisad
On-page SEO ua® Off-page SEO 95718l ANEUALNITAUNAI DI
Vu'led (Chaffey & Smith, 2022)

2.12) n1suSunslasminiuunaanasudaana (Digital
Advertising & Paid Media Management) miu?mﬂmmﬂtyimﬂmﬁ
W11 Facebook Ads, Instagram Ads, TikTok Ads L ag Google
Display Network (GDN) L uinued1ay #NN1I08106aI810130
dasnlanmn Siaeiuadng Lmzﬂ%’uﬂ;mﬂuLﬂvaﬁaLﬁu
Uszansnwlunsleinesuyszanm (Tuten & Solomon, 2020)

2.1.3) n13 319 Li{a #1 (Content Marketing & Copywriting)
rm‘@mmﬁamtﬂuﬁ’ﬂaéw@maanaqwﬁmsﬂm@ﬁ%ﬁa vinsed

3w leud msdsuunainy SEO, n13vinaalanauinug, a3
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aanuuudnlWns1An wazn1Ia319 Storytelling ﬁlmmsnﬁa@@
E;TU?InﬂVLGT(KotIer, Kartajaya, & Setiawan, 2021)

2.1.4) NMIAANANIBDLNE (Email Marketing & CRM Systems)
inmIaanadaddainuaiunsalunsld Email Marketing Tools 614
9 Tuflan1Ieanisgudayagnen W ILRSUNIITOENINL
nauihwang (Ryan, 2020)

2.1.5) n3Tanzddayauaznisld Allunisaana (Data
Analytics & Al-Driven Marketing) n133iasnzvidayaiiunalavas
NNIARIAAINA WNN1TARNATaIa18150 1T Google Analytics,
Facebook Insights W&z Bl Tools 15 Tableau Waz Power Bl lunns
AlenzingdnTsugnduaz TanauaLly wananit msld Al usz
Machine Learning L% Chatbots, Recommendation Systems L&z
Marketing Automation fiiuuua lkuddfitioiudszansan
’ﬂadLmNLﬂfyﬂﬁ@m@l (Kotler, Kartajaya, & Setiawan, 2021)

2.2) ﬁnmL%anaqﬂﬁLLazmsu%mi (Strategic & Managerial
Skills)

2.2.1) ms’naLmuﬂaqﬂfmmamﬁ%ﬁa (Digital Marketing
Strategy Planning) HNN1IARNAG 8I8NNNTOBONUULLAZLIAT NA
gnFn1Iaa1addInanuueidiaw #1373181 SEO, Social Media,
Content Marketing, W& 2 Paid Media Lﬁﬂﬁ%”mmﬁ‘uimuﬁm
gaaw1e (Chaffey & Ellis-Chadwick, 2022)

2.2.2) NMIUIAIHANYYNIIARAUAZIVLIZNI I N1IUINT
auﬂszuwmimwmwazmﬁﬂszﬁw%mwLﬂu?dﬁﬁﬂ”ﬁy HNNITARIA
FaI81¥1503LA512% ROI (Return on Investment) L8 ¢ CAC
(Customer Acquisition Cost) Lﬁ'aamﬁunuuauﬁuﬂizﬁﬂ%mwmm
wANLzy (Ryan, 2020)

2.2.3) ﬂﬁiu?%ﬁiﬂizaunﬁiiﬁ@ﬂﬁﬁ (Customer Experience
Management: CXM) M30a1a@anatultuanisuafudn uddad
ai"wﬂs:aumsrﬁﬁﬁlﬁﬂ”ugﬂﬁw Bavaniie mysenuuuiiuladnld
Awing (UX/UN), m3asuswasunladoadide uazmslwusnsng
AN

2.2.4) NMIUTAITANIIBUAZ NIRRT IUE1891% (Team
Collaboration & Leadership) N1IA1N1IARNAAINaA2IR191%
Twnunansehs 11w Aveanuuy fumalulad wazfinans wnnns
as1adasdvinee n3vinanwduita (Collaboration), n13Fassfi
TALIU (Effective Communication) LazN12¢ %1711'1 (Leadership)
Wolwarnnsausnislasenisledagneduszansaw (Tuten &
Solomon, 2020)

3) ANWMZYAAN WAZITUTITN (Character and Ethics) LIl
Tasvdanfginliinnisaaiasuisaduiunuldadid
ﬂs:a’?ﬂ%mwLm:ﬂi:ﬁummﬁhL%ﬁﬂuammn@ﬁauﬁﬁmﬂwjafug\‘i
AnmInmananisinufnsi19asse (Creativity) lumssenuuy
LmethLm:ﬂaqwﬁmammm@‘ﬁ'mmsnﬁagﬂLLamauauaamm
ﬁaanwsmaagnﬁw"lﬁ wananit awansnlunisdesiaeyd
(Analytical Thinking) Lﬂuéaﬁ‘hlﬂu’lumsﬂs:Lﬁuﬂfagamammmﬂ
U wodnasuguilne unilivena uszdszinnwasuauiy
614 9 (Kotler, Kartajaya, & Setiawan, 2021) si”nwm:qﬂﬂaﬁ'z%ﬁzg
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A v .
dnyszmaniieda ausunsnlunisunilywma (Problem-Solving
Skills) waznN13USLAY (Adaptability) LHhadannnNTAAIARINARNNTT
Wisnuladademaisy shnsaaadassansnsuianuanuri
mMuuaznawnagniln 9 ldadmet lasfafussw (Ethics)
Wuwwnwddagnislinsduiunsamaduldadngis
uazdlnanusulasaudasian n1sdfudatunanasosssnlsl

a '« a o 'Y cdan oo & e o= o A
Wasudt aEsNaIMwanEalng lWnuesdns uadadudadsi
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aisanulindaszniuumduazduiling nildlunannsdany
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€

189958 535uN9N1sas1ade anwlusslauazanudesad
(Transparency & Honesty) #nn13a mﬂmﬂﬁﬁagaﬁ'gnﬁaa
Wernundasmaiuazusns wanaeensldinaiiafianarinlw
@%Inmﬁﬂaﬂ@ V% N5l smAnaSinianisltiiidsen
(Tuten & Solomon, 2020) M3ydntlasdayauszanuiiudiudrvas

v

ane (Data Privacy & Consumer Protection) mﬂf’ﬁayjaﬁﬂﬁﬂu
padanadendulyaunannisvangnany 154 GDPR (General
Data Protection Regulation) 1uq13ﬂ %58 PDPA (Personal Data
Protection Act) lutlszinelny nsazifiaanududiudrvasgne
m%iawa‘lﬁtﬁ@maﬂs:mmangﬁmmm:ﬁwmumwmL%aﬁamaa
24An3
wannvinEen Ty Insy anusasalunsiomdui
(Teamwork) LLa:ﬂWi?}a a’li“ﬁlﬁ (Effective Communication) miu
snuueAsudn Bnn1saaanda Ui INALLHRNGNY 9 1T
fhoasnuuy dhawawunalulad meﬂwu?ms@jﬂﬁﬂﬁuwﬁﬁ s
ﬁwmuiwﬁ'uaﬂwaﬁﬂs:a‘?ﬂ%mwa:ma’lﬁmmsm‘mﬁunaqwfma
myaanaldagnenusuuasdlszaniua (Chaffey & Ellis-Chadwick,
2022) wanaNi n13iin11zi1i (Leadership) ﬁtﬂuéaém”zg
Tagtawizad1sboluunuinassinnisaanafidasnnsunuuas
u‘%mmﬂmﬂtyﬁﬁmanswmiaaaﬁns
dududianngissldimualddiudsanadnelaes
Qﬂs:ﬂaums%aLﬁmmnmﬁ'ﬂﬁﬂﬁﬂmﬁwmn%ﬁ'ﬂgmmmmﬂ
Aanargnyina
EXpo mu’iﬁ’i’ﬂﬁﬁ"i’mqﬂs:m&ﬁaﬁﬁ'zﬁma:‘?mﬁzﬁmm
ﬁm‘ﬁmaa;‘Tﬁmuvl,ﬁmmﬁaLﬁ:mﬁuaaﬁﬂi:ﬂauﬁa‘htﬂuéw%‘ums
w“'wumﬁ'ﬂgmmmamﬁ%ﬁaluﬂiué‘iu 1) 9203 2) Nnwe
NMIANAGING Uaz 3) ﬁ'nwm:qﬂﬂa waza5u53Y laslduuinig
Outcome based Education (OBE) Lﬂuﬁugﬂﬂumsaammmm:
ﬂ%’uﬂgmﬁ'ﬂgm walwausnasuauasdensiiouudasuas
9ARINNTTY u,azw§mu"zu6ﬁﬂﬁﬁammwmaﬁummﬁmmﬂm
amalugaddnalaadinuriaie
LI vauad miamuasautsluimise
ms’iﬁ’i'ﬂi{gﬁnmﬂaﬁ'ﬂﬁLﬁ'mﬂ]”aaﬂ“’umsw‘vmmﬁﬂmmmmm
ddvauazanunsanlunmsvnanwseasindnw Tindemsiianzi
mmﬁmLﬁuLLa:mmﬁmmﬂm;‘i‘”ﬂsznaumﬂmLﬁfamﬂsaumw
aaulsdu laun F11AINF (Knowledge), IN1NNIANIAGINS
(Digital Marketing Skills) AN #M£UAAN UAZITHTITUNITANIG
(Character and Ethics) a2udsad laun aaunsnalavas

Qﬂszﬂaumsﬁ%’uﬁﬂﬁﬂmmsmmmﬁ%ﬁmiﬂﬁwm
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I wwaaagiuas sy ifiee

3N 3seluas s dunvindsoUUUNFURE Y (Mixed
Methods Research) Tapsarununisisonsfatsunmuazide
qmmwﬁ‘af:

1333818913010 (Quantitative Research) ¥inn3&13290270
foinlagltuvussvornduiaiosdelunisdrse 9e
LLuuaaunmﬂsaUﬂﬁgwluﬂs:Lé‘iummf (Knowledge), NN e
N13AANAA3Y A (Digital Marketing Skills), AN Az AAAUAEL
2385374 (Character and Ethics) maapﬁﬂsznaumsﬁ%’uﬁnﬁnm
mMiamadanadihn Jagtunangainisaaaadviadindnm
avluuda 4 u wan 98 au vhmanuwediadilasldgases
Yamane (1967) G939 MNATIIATIBEN IR NI AT 95%
WD 79 an wuusauanudwluuanasa@Indszunmen (Rating
Scale) 5 520U Aa mﬂﬁq@ 7N thwnand vae ﬁauﬁqﬂ I@uﬁiﬁ?’u
VL@TﬁnLauaLmuaaumulﬁﬁgﬁmmg 3 ¥ taaTasauaam
ASLUEIRLAZANFEANSDITRILIoMTBILLLFE LI AR TITLS 04
fazfnlasmsiensfanianusanasosnete 10C (Index of
ltem Objective Congruence) [ amaTiianugaandadsznina
ﬁwmuﬁ‘uqmﬁ'ﬂum:mui‘@qﬂs:aaﬁmaamuiﬁ’uﬁﬁaamsf@ Tag
nniaﬁmmwaaﬂﬂﬁawﬁmi 0.50 aulddainlsle uazlevinns
AT19aUANNLTaaH (Reliability) 9nmstfivuuuseunalasla
ﬁﬂﬂwmauliﬂéuﬂmaa 30 7@ RenARoUAIAMNLT B Las
AUFEANRBITBILLUROUDINAANUTEANT ATauuIngain
(Cronbach's Alpha Coefficient) lagnidaaiy L‘ﬁlm (Reliability)
LaTRIAENLEANTLeaNIVDI ATEULIN (Cronbach’ s Alpha

Coefficient: O) Wu3Ndraudarauipananuisasitulslu

&

msanwladwluaunmusinimue lagaufsfisuialadan
4NN 0.60

MIFUNBTUEIAN (In-depth Interview) HITBIUHUFIN WO
ﬂa;m‘ij”ﬂs:naums W 6 UK 81971585 1w 3 Au wazAsdiin
%% 20 A% mi’iifmﬁLﬁumﬂﬁuiﬂyjasxmwuﬁauunﬁﬂu
W.71.2568 ‘[m‘lﬁwuaaummﬁuﬂayjmﬁaﬂ%mmua:msé’ummﬁ

LfmﬁnLﬂmﬂ%aaﬁa%ﬁ'ﬂﬁlumsﬁmmiagaLﬁaqmmw

IV. HAN13398

V.1 mﬁmﬁ:ﬁ%ymﬁﬂ/?&nm

mnmﬁmsw:ﬁﬂj"ayjaﬁ’ﬁ"l,ﬂmaa;j@ammuaaumw Wud {aau
wuugeua NEInIng LI winan@gIddunis Marketing
dszgumsairinew 5-7 3 vaulusaiundsznaumsdsainnusnns
Faddnifiuemanuds 5 4wl nuaanzidounnnit 10 Suum

gij”‘iq‘fa"L@Tmaau Normality Test (Shapiro-Wilk) WU31 @1 p-
value 41131 0.05 LLaﬂalﬁLﬁudﬁayjaﬁmamumﬂﬂﬁ hasvin
N1IN@®ay Multicollinearity Test Wi @1 Variance Inflation Factor
(VIF) 881131 0.5 Lazd1 Tolerance N1NA11 0.1 LaadlWlAn3N
Tayaldiiadyny Multicollinearity sunvnsindayaluiiaed
sumInanasdiwn ld (nilzdinym, 2562)
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a ' a a ﬂf a a
NN AANTNUSLENTaNnTUNUT (Pearson’s
Correlation) wuin daudsdunnardianudunusifiuindadiuls

o fIapdslahdudsdunnaildlusunisnanasifony lanaa

(7']'13'1\1“7]. 1
997t 1. amsusassnafalunsiiensiaunisnanay

Predictor Estimate SE t p-value
Intercept -0.1171 0.1819 -0.644 0.522

M3vaN3 Social Media 0.2857 0.0843 3.388 0.001

N334 Content 0.3574 0.0780 4.584 <.001

msamslusnnuazuauily 0.2685 0.0805 3.337 0.001

madanzitayamiana -0.2768 0.1214 -2.279 0.026

misamaedasdadum 0.5173 0.0677 7.643 <.001

MIaNaKI e-mail -0.1112 0.1310 -0.848 0.399

misldisdasiledsria -0.0467 | 0.1071 -0.435 0.665

g -0.4043 0.0927 -4.361 <.001

ANBrYANALAZITUTII 0.4556 0.0541 8.416 <.001

R=0.965 R-Square = 0.931

a9 1 wud ludaudsrinsemsasadsia ludam E-
mail Marketing W8 Digital Marketing Tool 4#1 p-value 411131
szaukpday 0.05 urasliiiuirdudsrissesliddnsnade
mmﬁawalwaagﬂs:naums uazaauls Digital analysis 4
Swﬁwa@iaﬁmﬂsmwgaﬁqm
V. n':ﬁmﬁ:ﬁw”aymi?d@mmw

ndazitayaidiquaiw gidnldsunisaiifain
;‘Tﬂs:ﬂaumsﬁ% 6 U4 8137138 WU 3 AU UazARdLAT U
20 A% Vl,ﬁiaasiﬂ@ﬁf:

AW (Knowledge) msUjuanuludinssinmsaaia
@A QﬂﬁﬁﬁmumsﬁmwufﬂiaUﬂQmﬂumﬁm’ﬁgﬁmm:
anuaanInlumainlddszgndlslwdegsfi fUfuanudu
mMInanadsnadadidrlanannisaaa wazanansaninlulslunns
maLLNunaqﬂEﬁmm:auﬁ‘ummLﬂmma gasdnduidla
Lf“i'mﬂ”quﬁﬂssupq{”u'ﬂnﬂ (Consumer Behavior) uazifasafii
Sﬂ%wa@iams@”@ﬁu’la%amﬂ%ﬂa;&aLﬂuﬁugmlumm”ﬂﬁuhLﬂu
Fosndu ﬂ'nujfLﬁlmfT‘ums’imswzﬁiayjamammmm (Marketing
Analytics) Lﬂiaf@Naé’wﬁ’uaumuLﬂtytm:ﬂ%‘uﬂgaﬂaqwﬂﬁﬁ
UszanEnmandu uanmnﬁt@ﬂﬁﬂ'ﬁmuﬁmmmmmﬁﬁﬁaﬂ'a
do9191launidatAuany Customer Journey L& Customer
Relationship Management (CRM) tial#anansasnsnenusuwig
nugndluszazom

AIUNNBENI1TANIAAIN A (Digital Marketing Skills) NN

'
Aaa o a

N3aaNaAdNaNEUsznaun137daIn1sInN fiasu deg

)
[ a

mamaﬂummumﬂuﬂLm:ﬂaqﬂﬂﬂia’lﬁmmsnijw"‘u"l,@“”luqﬂ
@38 Qﬂﬁﬂ'ﬁmuﬁaaﬁﬂ'nummsniumﬂ%m%aaﬁaﬁﬁﬁaﬁ
RAINKAY @i‘i!,l,@i SEO (Search Engine Optimization) Lﬂial,ﬁluﬂﬁ
vaauuuunaanasuaanlal luauiis SEM (Search Engine
Marketing) ﬁ'ﬂiwLﬁuhmﬁm&qiﬁ%quImwmwaauvLaﬁ sk
Social Media Marketing tJu&sdey landaatrlang@nTsnves

462

22-23 Wew¥n1mu 2568

dlfuuunwaawoiudnag 11w Facebook, Instagram, TikTok,
LinkedIn Wag Twitter w%amfammmﬁwLm:u?mmﬂuLﬂzyﬁ
saaasasnunguhnang e

FIUANWMEYAAN UWATITUTITN (Character and Ethic)
HUdAunanisaanaddva dududesdvinizanudass
8198336 (Creativity) Lilaasaosudunisaaia uauiides
ondulaidolnd 9 lunsdagaanuaulazasgnduszaiennu
WANGAIIINGUT Y wananiidasdarrususnlunisfaida
J1a3129 (Analytical Thinking) Lﬁa’imswzﬁﬁay‘amammm@LLa:
iinlWawnagnsldagiauiubin ms#assna (Communication
Skills) azanuau1Talunisliniiiala (Persuasion Skills) 1w
Antfadudnang LWInzknNITaaIaaaIEINIInasuIaLRIAG
iawalaide Lm:ﬁwmmLiﬂlaﬁmar‘fuﬁ'uﬁmmuaz@nﬁw
sanfisrinezlunmsiwduia (Teamwork) tiasannsriem
Tugumaamasndudosfnainusiutuihedn 9 lidendu
thawda dhens wazdhogndqunus wenaNiBNNIAaIades
duiinusgsdosad Tusele uasdrfisfonansznufionaiiia
JuruFsanuazAsaagon AnuEnInlumMITsuinaoaiIan
(Continuous Learning) tiugsfivihlvinnisaanesnaunsniiulauas
wawawadldagrodaiiios

msfinsrssasumImanuitsoi Ay figmadeanui
walavesgusznauns ldun Social Media Marketing, Content
Creation uwaz SEO/SEM manflsanumuninlumaiianzidayas
nMInsaaaffunumiaydedszaninineinisnaindana
ae9lsfiann nan1sTtaTeRiBasu md L Aindn "
AuFNRBTLEIauAuAuRanalazaflsznaunis 33819
a:ﬁauﬁaﬂzymﬁqﬂmﬂsﬁmmiquwﬁﬁaLL@iﬂJmﬁ'ﬂqums
STEYIRRN °um:ﬁms’iLﬂﬁz‘vﬁ%aQmmws:qdwmmmmmlums
ﬂs:qﬂﬂﬂ%mmiu,amj"ﬂawqﬁnssugﬁfv%‘[nﬂLﬂuﬁaﬁ’uﬁwﬁ‘ryﬁ’ﬁw
Tyaanssusadufiunudunisaaaldetnaduszansamw

V. ayduazadilnumng
IINHANNTITININITTLAT LML TIUS U (Quantitative
Analysis) L& 2 ms’imswzﬂ%mmmw (Qualitative Analysis)
wui Tasuindiisanadannuiiswelavesusznaums dun
Social Media Marketing, Content Creation Was SEO/SEM 2004

e

mwummsn‘lumﬁmm:ﬁ”ayjamamm Mnandununanyee
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LANANYBINANIFILATIZHLEIUT U D L1 w3 CRREGARY
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09ANT HANTITLFOAAREINY UNUANTTT K., & U1ugniss a.
(2019) HAMTIVIWLIN MIYIBNMTNINBLIUNMIANARTNATNS
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walulad@aranld tiu SEO, Social Media Marketing, Content
Marketing a8 Online Advertising mmsmﬁma@mmm:ms
Lﬁwﬁagnﬁﬂﬁamaﬁﬂszﬁﬂﬁmw Lmzmsmmﬁ%ﬁaﬁmlﬁgsﬁa
sunsoussnluasnafdnsasuulairas ssdnsindsuda
Lﬂhﬁ‘umﬂ‘[u‘[aﬁlmjLm:lﬁm‘%‘aaﬁaﬁ?rn”ammsnLﬁummﬁﬂmju
Tumsdudiugsfia uazinlomalumsidvle

SN T uwanﬁuqa Az TALUAT Fufan (2566) ladnsnisy
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ruatuazaaulandamaiduismaglunswawmin NI
Tumearifia
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a3va lad
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